
Reading-Berks Association of Realtors® 

Scholarship Winners
The scholarship fund was established in 2003 by the 
Reading-Berks Association of Realtors® to recognize 
outstanding graduating seniors from Berks County High 
Schools. The fund honors two late leaders in the Berks 
County real estate community: Herbert J. Bellairs and 
Christos Vardaxis, Jr.

The recipients of the scholarships to are students who 
exemplify and entrepreneurial spirit and have an aptitude for 
business, a history of leadership in school activities and a 
record of service to his or her community.

The fund provides scholarships to seniors at Berks County 
high schools with financial need who are continuing their 
education in a business program and who have obtained a 
high school cumulative GPA of 2.5 or above on a scale of 
4.0 or 80% above on a scale of 100%.

To be considered for this scholarship, students must submit 
an application to the Berks County Community Foundation 
between January 15 and March 15, 2015.

The 2015 recipients of the Reading-Berks Association of 
Realtors® Scholarships are: 

Alexandra Emma Papoutsis, Wilson High School, 
who will attend Albright College and plans to major in 
Accounting. 

Katherine Eileen Schuchman, Wilson High School, who 
will attend University of Pittsburgh and plans to major 
in Marketing. 

Julia Noel Rockett, Wilson High School, who will 
attend West Chester University and plans to major in 
International Business. She is the daughter of Michelle 
and Jeff Rockett, Jeff is a Realtor® with RE/MAX of 
Reading. 

Congratulations and 
best wishes in all your 
future endeavors! 

Scholarships

Please join us in Welcoming the New R-BAR 
Training Center conveniently located in the 
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Here’s a Sampling of our Spring Events in 2015

Lunch & Learn 2015

June CIC LuncheonSpring Membership Breakfast 2015

Commissioner
Leinbach 
Meet & Greet

Congressman
Costello 
Roundtable
Event

Meet the 
Judicial 
Candidates 
Reception

Ribbon 
Cutting 
Ceremony
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Introducing zipLogix & zipForm

zipForm is a real estate forms software which allows you, the real estate professional, to be more 
mobile, productive and effi cient, providing you with quick and easy access to the information you 

need to close the deal. 

zipForm Mobile is a way for you to be more mobile, productive and effi cient, providing you with 
quick and easy access to the information you need to close the deal. 

zipVault  allows users to access, manage and securely store fi les created both inside and outside 
of zipForm. This eliminates the need to buy additional fi ling cabinets and archive boxes thus 

freeing up valuable offi ce space

zipLogix® - Your leader in electronic Real estate Forms and 
transaction Management Systems 

which delivers software and web applications that signifi cantly improves and 
enhances the productivity and effi ciency of your real estate transactions.

  
Below are the 5 products available to you as a member.

We are very excited to offer this 
new Benefit, which is available to 

 Members only!

Visit their website for more detailed information on this offer -  www.ziplogix.com

Single User Sign Up: http://www.zipform.com/order/order.asp

Broker User Sign Up: http://form.ziplogix.com/ziplogixcom-auxhb/pages/fx0rzxjeesnzngryzj0uq.html

If you currently have a contract with zipLogix, after your contract is up, 
you will have the opportunity to join in on our zipLogix options to our Members, which include 

zipForm Plus, zipForm Mobile & zipVault, mls-connect & tReND library.

LIBRARY
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June:	T ax Assessment Appeals; Mitch Darcourt, a member       
                          of  the Assessment Appeal Board, will review the 
                          Assessment Appeal Form and answer questions 
                          about this important process. Fred Sheeler, Recorder 
	 of  Deeds, will present an overview of  the deed and 		
                          mortgage recording process; how to use the 
                          Recorder’s website to do property research; how         
                          to search for and access subdivision plans and files 
                          and will demonstrate the use of  the County’s 
                          new online property maps which now combine 			 
	 Google Earth photography - June 17, 2015

July:	 Mobile Agent 101 – The basics - July 15, 2015

August:	 Berks Conservancy  “State of  the Environment in 
	 Berks County” – August 19, 2015 

September: 	 REALTOR® Safety w/ Highlights On Open House - 
	S eptember 16, 2015

October:	 Everything you always wanted to know about your 
	 Association - What you have always wanted to ask the 
	 Association but never had the chance …. 
	 w/RBAR staff  /Dave Mattes 
	O ctober 21, 2015

November:	 City of  Reading Codes Enforcement/ 
	 City of  Reading Main Street Program - November 18, 2015

All subjects possible to change. More info to follow
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During 30+ years in the business, I have had the 
privilege of working with clients who referred me to 
their children, and now, those children to their children.  
Referrals are an invaluable part of our business, when 
our advertising pays in a sale, and that sale turns into 4 
others.  But in a deeper sense, we become part of the 
fabric of our client’s family.  

As computers take more and more of our work 
electronically, there is still the human aspect that 
makes us irreplaceable in the real estate transaction.   
As the data juggernauts gobble information, some of 
it accurate, some of it erroneous, they are trying to 
replace what they think is a Realtor’s job: access to 
data.  In the past that was partly true, we hoarded the 
data and access was strictly through a Realtor.  In the 
1990’s that all changed, with access to MLS information 
becoming public.  And the Trulia’s of the world are 
now trying to become the single source of real estate 
information, our information.  There is only one pitfall 
that will prevent them from obtaining their goals; they 
don’t care about the client.

Many years ago I started working with the parents of 
a large extended family.  The children were still school 
age, and the parents run a tree sales business.  I sold 
some of their properties, and they came back to me to 
sell their home and purchase another one.  In time they 
referred me to many siblings, and now, their children 
are one by one getting married and I am selling them 
homes.  I kiddingly tell them that when I need a sale, 
I just shake the family tree and a kid falls out.  From a 
business aspect, doing a good job in the beginning has 
paid off dividends 100 fold.

But there is something so much more important.  In 
a way I have become a part of their family.  I have 
attended weddings, and family parties, and I know 
which child is pregnant or when one of them is ill.  And 
from my perspective there is no greater honor than 

a parent referring their children to me.  It says, ” I am 
trusting you to guide my child through the largest 
financial decision they have ever made.”

Information is available for all to see on hundreds of 
web sites, but information is such a small part of what 
we, as Realtors, offer.   We offer problem solving during 
home inspections and mortgage approvals.  We lend 
an ear and shoulder when anxiety gets the best of 
our clients.  We share their successes of their life long 
dreams.  Our client’s emotions cannot be symbolized 
with zeros and ones.  

In 1993 NAR president Bill Chee made a famous 
speech to the Realtor general assembly. In this speech, 
Bill stated that “the lion is coming over the hill, and 
Realtors are like Chihuahuas arguing over the bone.” 
Today the bone, of course, is information, and the lion, 
any one of a hundred data whores trying to ransack our 
business.

If we make information our identity, then truly they lion 
will take it. But if we show compassion, listen to our 
clients needs, gently guide them through what can be 
an emotionally exhausting experience; we will always 
be at the heart of the real estate transaction, we will 
keep it in the family.

You give but little when you give of your possessions.
It is when you give of yourself that you truly give.

Kahlil Gibran

For your Printer Friendly Version - 
Go to this link http://www.realestateinberks.com/main/property-lines-newsletter/

Please support our Sponsors!

All in the Family
by Brad Bentz - R-BAR Board of Director/REALTOR® - RE/MAX of Reading

http://www.realestateinberks.com/main/property-lines-newsletter/ 

