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By Erica Ramus,  2021 R-BAR President 
 
 

Happy Spring RBAR members! We are approaching half-way through the year and it’s going quickly. 
Thank you to all of you who have embraced my mission for 2021 to ENGAGE membership and have 
stepped up to the challenge to make 2021 more interactive for all. Looking for ways to ENGAGE with 
us? 

�x�� Find our Facebook private group - R-BAR REALTORS. We post many updates there for events, RPAC information, edu-
cational opportunities, and current events / industry news. Don’t miss out! Join our Facebook group. 
�x�� Join a committee. We have a variety of committees you may be interested in and we are always looking for new mem-
bers. What interests you? Education/professional development. Diversity & Inclusion. Government Affairs. Entertainment. 
Community Outreach. Committees are a great way to get your feet wet and learn more about RBAR.  
�x�� Take a class. We have webinars and classes going on constantly. Most are free to log in and learn. Some CE courses or 
designation courses have a fee but most are open to everyone and free to learn. 
�x�� Network. It’s spring up so we’ll have a number of in-person events coming up. In June we have our annual picnic. In Au-
gust we’ll have our Grand Slam event at the ballpark again. Come on out and meet your fellow members in person.  

 
I’d also like to take this opportunity to remind you that even though inventory is scarce and competition for listings and to win deals 
for buyer clients is fierce - please remain professional. I get calls daily from members upset over the behavior of other agents.  

�x�� Know the state rules - especially advertising laws. Your brokerage name and phone number must be on all ads (including 
social media posts) where you are soliciting business. Your brokerage info cannot be subordinate to or smaller than your info, 
and any team info must not look like a separate brokerage. It all must track back to your broker. Period. 
�x�� Know the Bright MLS rules - including how to handle Coming Soon and pocket listings. We are seeing agents advertising 
“Coming Soon” not in MLS and they are taking too  long to enter in Bright. Stop it please. 
�x�� If you see a state law or Bright MLS rule violation - reach out to the other agent or to their broker. If that does not bring a 
positive result, file a complaint with the state (for REC law violations) and Bright (for MLS violations).  

 
We the board cannot police or reprimand anyone. Only YOU can stop this bad behavior by bringing it to the broker’s attention, and 
if that does not work FILE A COMPLAINT. It takes time and effort but it is the only way to stop these bad actors.  
 
Brokers - YOU are responsible for your agents and their actions. Moni-
tor their behavior and their files, of course. But also know that others are 
watching and illegal / unethical agents risk formal complaints. If we all 
did this, we could clean up the industry. I wish all brokers would just 
police their own agents so we wouldn’t have to write this post. But it’s 
not happening.  
Let’s all try to be professional and aspire to be better - before the real 
estate commission or an ethics board steps in.  
Sincerely, 

Erica Ramus 

Erica Ramus, 2021 R-BAR President 

President’s Pen 
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IMPORTANT NUMBERS:  
National Association of REALTORS (NAR)  

1-800 -874 -6500  • www.NAR.Realtor  
 

Pennsylvania Association of REALTORS (PAR)  
1-800 -555 -3390  •  www.PAREALTOR.org  

PAR Legal Hotline  •  1 -800 -727 -5345  
 

PA State Real Estate Commission  
1-717 -783 -3658  *  www.dos.state.pa.us/bpoa  

 

BRIGHT MLS Support: 1 -844 -55 -BRIGHT  •  
www.BrightMLS.com  

Don’t forget to visit your REALTOR® Member benefits at all  three membership levels! 

�x�� Educational Tools 

�x�� Electronics & Mobile Technology 

�x�� Marketing Resources 

�x�� Office Supplies & Services 

�x�� Personal Insurance 

�x�� Risk Management 

�x�� Technology Services 

�x�� Transaction Management 

�x�� Travel & Automotive 

�x�� Business & Professional Tools 

�x�� Transaction Solutions 

�x�� Personal Services 

�x�� Insurance 

�x�� Legal & Regulatory Support 

�x�� Professional Growth 

 
 
�x�� FREE Open House Listings on  
 RealEstateInBerks.com 
�x�� FREE New Listings in Berks County 

on RealEstateInBerks.com 
�x�� Membership Marketing & Advertising 

(E-blasts, Web Ads and Print) 
�x�� R-BAR Municipal Ordinance Database 
�x�� FREE Inman Select Subscription 
�x�� GRCA Membership 50% Discount 
�x�� YMCA Membership 20% Discount 
�x�� Safe Showings Smartphone App 
�x�� R-BAR Store Items (lockboxes, yard 

signs, riders and more) 

mailto:info@RealEstateInBerks.com
http://www.RealEstateInBerks.com
http://www.NAR.Realtor
http://www.PAREALTOR.org
http://www.dos.state.pa.us/bpoa
http://www.BrightMLS.com
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ber, or birth date. If a business, or individual asks for personal infor-
mation, passwords, or credit card numbers--do not give them. Instead, 
call any financial institution requesting information directly at a number 
you know is legitimate 

5. Make sure all your electronic devices are as secure as possible by 
up-dating your operating systems, software and browsers; being up-to-
date will minimize chances of being hacked. And, password-protect all 
of your devices, so that if stolen, logging in will be more difficult. 

6. Shred. Some of the easiest targets for identity thieves are home 
trash bins. Shred invoices, financial statements, or any other personal 
type documents. Don't just toss them; shred them. 
Check your online banking accounts and credit reports regularly. There 
are three credit-reporting bureaus...a trifecta-for analyzing your activity. 
Check a different bureau every four months 
at annualcreditreports.com. If you see anything 
suspicious, report it. 
Follow all these steps, and your odd of being a 
victim of identity theft will drop dramatically. 
 
Erica Wennell 
Business Development Officer 
Phone: 610.492.7851 
2209 Quarry Drive, Suite C-37   
West Lawn, PA 19609-1155   
800.786.0945 

Every two seconds an 
American becomes a victim 
of identity theft. If the 
thought of having to clean 
up your credit report be-
cause someone stole your 
identity frightens you, and 

you don't want to become another statistic; here are some 
tips to stack the odds in your favor. 

1. A winning night, can turn into a nightmare really fast if 
your wallet is lost, or stolen, especially if personal infor-
mation like your social security card is in there. Do not 
carry your social security card. And, just as importantly, 
make copies of all your cards. That way, if they're stolen 
you can report it fast, and accurately. 

2. You can bet that if you use easy-to-guess passwords 
and PINS—like your house number, or birth date—some 
hacker will figure it out. Use a mix of symbols and num-
bers, and upper and lower case letters. 

3. Use your instinct. If an overly generic email address 
doesn't look legit, don't reply, and don't click on any links. 
Go to your account log-ins manually using a bookmark, or 
typing the URL. 

4. Know that your credit union (such as Sun Federal CU) 
will never call, or email asking for your social security num-

7 Tips to Avoid Identity Theft 

The Reading-Berks Association of REALTORS® Young Professionals Network (YPN) is cooperating with the City of Reading to join 
together on Saturday, May 22, 2021 at 10am at Pendora Park (aka Mineral Springs Park) and help clean up the facility to make it 
ready for children and families to get outdoors and enjoy this summer! There are two playgrounds, trails, and picnic pavilions to enjoy 
after the cleanup and lots of parking. The city will be providing supplies including gloves, bags, brooms, and a truck to collect the 
waste. To help encourage participation and outdoor festivities, we are going to have at least half a dozen REALTORS® and friends 
dressed up as superheroes so that we can make doing good deeds exciting and fun for kids of all ages. Heroes will be available for 
quick pictures if children are interested. 
This will be an open to the public event where REALTORS will pictures with your favorite superhero, and grab a quick bite to eat 
after. Let's help make our local parks a great place for children to get upbe cleaning up Pendora Park in Reading, PA. Member fami-
lies and the general public will all be welcome to join in the cleanup, take , get out, and get healthy!  Reach out to 
MayleeneD@RealEstateInBerks for additional information and to join us at the park!!! 
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By Brittney Baker Shurr, Association Executive 

Real Estate Scams on the Rise Again in Berks – Sellers Beware!  
Rental property scams are prevalent on Craigslist, but it appears 
as though scammers are casting wider nets these days. The 
competitive market has created optimal conditions for housing 
related scams. Low inventory continues to be a challenge for 
both buyers and renters. Desperate renters are eager to jump on 
available units; often overlooking red flags. These scammers are 
using your listing photos and fraudulently claiming the property is 
available for a low monthly rent.   
In April, an R-BAR affiliate company contacted our office to in-
form us of a scam targeting a Muhlenberg Twp. home seller. 
After just days on the market, the listed property was moved to 
pending, and settlement scheduled for June. All seemed great 
until “prospective tenants” began showing up at the home. Much 
to his surprise, the owner was informed that his property was 
listed for rent on Apartments.com.  
Respondents to the phony rental property listing were contacted 
via e-mail, given a lengthy but bogus backstory explaining why 
the property was being rented instead of sold and instructed to 
disregard the “for sale” sign still in the front yard. Respondents 
were sent a tenant screening questionnaire via e-mail. The 
questionnaire inquired about marital status, occupation, date of 
birth, address, move-in date, reason for leaving current resi-
dence, etc. The questionnaire even requested a photo of the 
occupant… Creepy, right? 
The questionnaires were then “screened”, and prospective ten-
ants got an approval notification e-mail; informing them of the 
$2000 move-in costs- payable via Zelle or bank transfer. They 
were told the keys to the property would be shipped directly to 
them. The seller received several visits from these “tenants” who 
were obviously upset after learning the property was not for rent. 
The seller was shocked to see his own name appear as the sig-
nature of e-mails received by the tenants. Some of the respond-
ents even recalled recent phone calls with him about their lease 
agreement.  
The sellers alerted their REALTORS® about this situation and 
reported it to the police. Unfortunately, the Muhlenberg Twp. 

police were already aware of four 
other rental scams within the town-
ship at that time. Unsure about what 
information this scammer had about 
him and his family, the seller felt 
unsafe living in his home until settle-
ment. 
As a REALTOR® how would you 
handle this situation if it happened 
to your client? Here’s some helpful 
tips!  

�x��REALTORS®, alert your broker of fraudulent property listings. 

�x��Try to locate the original property listing advertisement online 
and screenshot it before it’s removed by the website hosting 
platform. Be sure to record as much detail as possible about 
the fraudulent listing. This information is valuable to investiga-
tive authorities. 

�x��Alert local law enforcement. Provide local law enforcement with 
a copy of the screenshot and any communications acquired 
from the respondents or listing contact person (scammer). 

�x��If the fraudulent listing is still active and appearing on websites 
or in search results, contact the website(s) to have the listing 
removed. Ask the website to provide you with any information 
about the listing creator. 

�x��Contact the Pennsylvania Attorney General’s Bureau of Con-
sumer Protection 800-441-2555 (Toll-Free Helpline) or file a 
complaint on their website. Be sure to attach any supporting 
documents, communications, contact information and screen-
shots.  

�x��File an online complaint with the U.S. Federal Internet Fraud 
Complaint Center. 

�x��Advise your clients to be extra vigilant following the incident. 
The scammer was likely targeting unsuspecting renters for se-
curity deposit funds and information used to commit identity 
fraud, but property owners should report any suspicious activity 
in their neighborhoods to the local authorities.  

Brittney Baker Shurr,  
R-BAR Association Executive 
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Life Adventures By: Lorrayne Klahr, REALTOR® 

did not work, and he wanted to know if that was covered by 
title insurance. 
  
I attended a very entertaining seminar by someone named 
John Hamilton, and he told us that he would like to start the 
following rumor:  termites eat mold, and radon kills ter-
mites.  And he said this, very sincerely, at the end of his 
presentation:  he believes that REALTORS “are all going to 
Heaven because we’ve been through Hell on earth”.  
  
Like the character Roseann Rosannadanna said so often on 
Saturday Night Live, “It’s always somethin’. If it’s not one 
thing, it’s another.”  Let’s try to be glad for this market, even 
though we probably all need a 2-week vacation on a beach 
somewhere.  Hey, there are lots of buyers and we are 
busy.   Too bad there aren’t enough properties to go 
around.  Still, we’ll get through it, and will probably laugh at it 
later.  See you on the beach.      Lorrayne   

Just when we thought that this profession could not get any more 
crazy…it gets even crazier. 
  
The market of last summer has not eased up, it seems.  In Berks 
County, we have only 352 properties for sale (residential) as of right 
now, as I write this.  That’s unbelievable and is an all-time 
low.   Why IS that??  So, we are still writing one agreement after the 
next for our buyers.  All that paperwork.  It’s emotionally difficult for 
buyers and is exhausting for Realtors who are representing those 
buyers.  So many doggone pre-approvals, Seller’s Disclosures, lead 
paint forms, agreements, wire fraud forms, closing costs, etc.  In 
addition, our over-worked lenders are going nuts with those pre-
approvals.  Even the listing agents have to be very circumspect, 
presentng every offer with accurate details, and that’s a lot of work 
when there are 15 or more agreements.  Yikes! 
  
There are still some bright spots – things that make us smile – and I 
think we have to keep those in mind.  One property that was sold 
last month (I was recently using it as a comparable for a new listing)
… had the following line in the MLS data:  “14 chickens and the 
coop will be transferred with the sale”.  Now that’s funny. 
  
At one showing some months ago, every agent and his/her buyers 
had to sign in on the front porch, and then wait for the current show-
ing to be finished.  After those people left, the next agent and pro-
spective buyers could enter.  There were lots  of us waiting outside 
for our names to be called….like being in a restaurant when they 
take your name and tell you there’s about a 35-minute wait.   Some-
one suggested…as we were standing around on the sidewalk, the 
street, the yard, the porch, trying to keep 6’ apart from everybody…
that they should have provided refreshments for us.  Or at least, 
they could have sold coffee and donuts, maybe?  
  
If you’ve been in real estate since before COVID and before this 
incredibly competitive market, you might be yearning for the good 
old days when, for example, you could search for a semi in Shilling-
ton, and there would be 14 of them for sale.  Holy mackerel.  And 
back in the day, we’d often hold several open houses on our listings 
in order to try to get them sold.  I remember a story that Realtor 
Linda Hagge told me about 25 years ago…she had a great experi-
ence on Memorial Day weekend at her Sunday open house.  Her 
listing was in Wernersville, and the weekend prior to the open 
house, Linda ran around putting up flyers, tacking up one of them in 
the Shur-Fine between Sinking Spring and Wernersville.  The Deli 
clerk must have seen the flyer, attended the open house, and 
bought the property! 
  
Our problems back then were not related to writing agreements by 
the score for the poor hapless FHA buyer who needs an as-
sist.  They were more often issues with our listings and trying to get 
them sold. And expired listings were common, sad to say.  But there 
were still the problems following the sale, and I guess we will al-
ways have those.  I was talking with Randy Weidner years ago and 
he told me that a new owner called to tell him that the dishwasher 
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restoration, waterproofing, 
and insulation solutions. We will be in 
your corner from start to finish on your real estate 
purchase. 
Our business relationship towards any customer 
is based on a philosophy of trust, integrity, pa-
tience, respect, and going the extra mile for our customers. 
Our business philosophy is modeled on the work ethics of sev-
eral great American organizations that have always put the 
needs of their clients and employees above all else. We are 
here to improve the lives of all associated with our business.  
Our creed is about fair competitive pricing 
for our customers, and above average 
wages and benefits for our employees 
and subcontractors. We aim for the high-
est standards in business practices and 
ethics.  
 
You can reach Bob Hoeveler the Opera-
tions Manager at 610-223-1359 or 
bhreeact@ptd.net 

Affiliate Spotlight 
Provided by: �Z�����o�����•�š���š�������v�À�]�Œ�}�v�u���v�š���o�����•�•���•�•�u���v�š�•���˜�����}�v�•�µ�o�Ÿ�v�P���d�����u 

The Real Estate Environ-
mental Assessments & 
Consulting Team 
(REEACT) was formed 
during the booming resi-
dential real estate market 
in the late 1990’s to focus 
on the environmental lia-
bilities, concerns, and 
costs associated with the 
purchase or sale of a resi-

dential property in Pennsylvania.  
Whether you are a residential homeowner or buyer, property 
investor, a commercial developer, or a mortgage lending insti-
tution, REEACT will help you navigate through the environ-
mental concerns, problems or financial liabilities associated 
with asbestos and mold growth contamination.  
REEACT is a solution orientated full service environmental 
company that is always looking for a “Win Win” outcome for all 
parties involved in the real estate purchase or investment pro-
cess. Our mission is not only environmental assessments, 
inspections and testing, but also remediation, abatement,  

IDENTIFY THE COST$ ASSOCIATED WITH ASBESTOS REMOVAL “ABATEMENT” OR MOLD REMEDIATION  
AND WATER PROOFING BEFORE YOU SETTLE ON THE NEW HOME PURCHASE 

MORE OFTEN THAN NOT THE SELLER MAY HELP YOU WITH SOME OR ALL OF THESE COST 

mailto:bhreeact@ptd.net
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3 Ways to Help Your Buyers in 
the Current Market 

Heidi Wosak CIPS,  
REALTOR®   

Customer  
Success Coach 

610-205-1722 
Heidi.Wosak@brightmls.com 

In today’�•���u���Œ�l���š�U���u�µ�o�Ÿ�‰�o�����}�+���Œ���•�]�š�µ���Ÿ�}�v�•�����Œ�����������}�u�]�v�P���š�Z�����v�}�Œ�u��
�Á�]�š�Z�����µ�Ç���Œ�•���‰�o�����]�v�P���}�+���Œ�•���}�v���‰�Œ�}�‰���Œ�Ÿ���•���•�]�P�Z�š���µ�v�•�����v�U���Á���o�o�������}�À�������•�l�r
�]�v�P���]�v�����v�����©���u�‰�š���š�}�����µ�Ç�������Z�}�u���X���^�}���Z�}�Á�������v���Ç�}�µ���Z���o�‰���P�]�À�����Ç�}�µ�Œ�����µ�Ç���Œ�•��
an edge?   
You can use these Bright tools that are included with your MLS sub-
�•���Œ�]�‰�Ÿ�}�v���š�}���‰�Œ�}�À�]�������]�v�•�]�P�Z�š���]�v�š�}���š�Z�������}�u�‰���Ÿ�Ÿ�}�v���Ç�}�µ�Œ�����µ�Ç���Œ�•�������v�����Æ�r
pect.   
 
�í�X���s�]���Á���•�Z�}�‰�‰�]�v�P�������Ÿ�À�]�š�Ç���]�v���š�Z�������Œ���v��-new Bright MLS T3 Home De-
mand Index. 
�^�š���Ÿ�•�Ÿ�����o���Œ���‰�}�Œ�š�•�����Œ�����Z���o�‰�(�µ�o���(�}�Œ�������o�}�š���}�(���š�Z�]�v�P�•�U�����µ�š���š�Z���Ç�����}�v’t typically 
tell you who is shopping for a property. The Bright MLS T3 Home De-
mand Index �‰�µ�o�o�•���]�v���•�Z�}�Á�]�v�P�����v�����D�>�^���À�]���Á�•���}�v���o�]�•�Ÿ�v�P�•���]�v���}�Œ�����Œ���š�}���P�]�À����
you that unique forward-�o�}�}�l�]�v�P���‰���Œ�•�‰�����Ÿ�À���X���d�Z�����Ì�]�‰�����}�������}�v���š�Z�����W�Z�]�o�r
adelphia Area Index map lets you dig in even more to see where the 
interest is most concentrated. Maybe your clients have to live in a 
�‰���Œ�Ÿ���µ�o���Œ�����Œ�������}�Œ���u���Ç�������š�Z���Ç�����Œ�����Á�]�o�o�]�v�P���š�}���•�Z�]�L���š�Z���]�Œ���Œ���P�]�}�v���•�o�]�P�Z�š�o�Ç���š�}��
���}�v�š���v�����Á�]�š�Z���o���•�•�����}�u�‰���Ÿ�Ÿ�}�v�X �^�š���Œ�š���µ�•�]�v�P���š�Z�]�•���]�v�v�}�À���Ÿ�À���U���v���Á���Á���Ç���}�(��
looking at the market at www.homedemandindex.com or learn more at 
www.brightmls.com/HDI.  
 

2. See the number of agents working with buyers in the Market Per-
formance Reports. 
How many people are actually out there looking? That’s the ques-
�Ÿ�}�v���}�v�����À���Œ�Ç�}�v��’s mind. The Market Performance Reports, found 
under the Market �v���À�]�P���Ÿ�}�v���u���v�µ���]�v�����Œ�]�P�Z�š���D�>�^�U���P�]�À�����Ç�}�µ�������u�}�Œ����
�P�Œ���v�µ�o���Œ���À�]���Á���]�v�š�}�����µ�Ç���Œ�������Ÿ�À�]�š�Ç�X���/�v���š�Z�����•�Z�}�Á�]�v�P���•�����Ÿ�}�v���}�(���š�Z�����Œ���r
port, you can view the total number of agents scheduling showings 
to get an idea about the number of buyers. You can also scroll to 
the top of the report and see compared to the number of agents 
�•���Z�����µ�o�]�v�P���Z�}�Á���u���v�Ç���‰�Œ�}�‰���Œ�Ÿ���•���Á���v�š���‰���v���]�v�P���}�Œ���•�}�o�����š�Z���š���Á�����l�X���/�(��
114 showings result in only 6 sales, your buyers can expect some 
�•���Œ�]�}�µ�•�����}�u�‰���Ÿ�Ÿ�}�v���]�v���š�Z���]�Œ���‰�Œ�]�������Œ���v�P�������v�������Œ�����X Learn more about 
the Market Performance Reports at www.brightmls.com/MPR. 
 
3. Run a search for their area and walk through the results based on 
�À���Œ�Ç���•�‰�����]�.�������Œ�]�š���Œ�]�������v�����•�}�u�����o�}�}�•���v�������‰���Œ���u���š���Œ�•�X 
Understanding the number of people you’�Œ�������}�u�‰���Ÿ�v�P���Á�]�š�Z���]�•���]�u�r
portant. Knowing what you’re all vying for is equally as important. 
Your buyers likely gave you a wish list. You can enter all of their 
must-�Z���À���•���]�v�š�}���š�Z�������Œ�]�P�Z�š���Z���•�]�����v�Ÿ���o���^���o�����•�����Œ���Z�����v�����•�Z�}�Á���š�Z���u��
�Á�Z���š���š�Z���Ç�������v�����Æ�‰�����š���]�v���š���Œ�u�•���}�(�����À���]�o�����o�����o�]�•�Ÿ�v�P�•�X���z�}�µ�������v���o�}�}�•���v��
some of that criteria or extend the area to help them see the possi-
���o�����������������}�‰�Ÿ�}�v�•���]�(���š�Z���Ç�����Œ�����Á�]�o�o�]�v�P���š�}�����}�v�•�]�����Œ���]�š�X Learn more 
�����}�µ�š���š�Z�����Z���•�]�����v�Ÿ���o���^���o�����^�����Œ���Z��
at www.brightmls.com/SearchTips.  
 
Learn more about your Bright solu-
�Ÿ�}�v�• 
Want to learn more about Bright 
�•�}�o�µ�Ÿ�}�v�•�����v�����Z�}�Á���š�Z���Ç�������v���Z���o�‰��
you and your clients? Register for 
an upcoming webinar at 
www.brightmls.com/training.   

mailto:Heidi.Wosak@brightmls.com
http://www.homedemandindex.com
http://www.brightmls.com/HDI
http://www.brightmls.com/MPR.
http://www.brightmls.com/SearchTips.
http://www.brightmls.com/training
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Recertification for Appraisers  Deadline JUNE 30th, 2021  

If you’re a Licensed Appraiser Trainee in Pennsylvania, you may be required to complete between 14 and 28 hours of appraisal 
recertification courses – or none whatsoever – depending on the date your license was issued. Appraisal recertification must be com-
pleted in Pennsylvania on or before June 30 of an odd-numbered year (for example, 2019 or 2021 or 2023). 

APPRAISAL CONTINUING EDUCATION IS A STATE REQUIREMENT 

Pennsylvania-certified residential and general appraisers, certified evaluators, Pennsyl-
vania real estate broker licensees who still retain the now-unavailable broker-appraiser 
certification, and Pennsylvania licensed appraisal trainees are required by the Pennsyl-
vania State Board of Certified Real Estate Appraisers to become re-certified (the term 
for renewing their licenses) every two years, by no later than June 30 during odd-
numbered years. 

Polley Associates provides a full complement of 28 hours of required appraisal continu-
ing education, also known as appraisal recertification, for Pennsylvania licensees. Its 
current courses include: 

�v��the biennial and required 7-hour update for Uniform Standards of Professional Ap-
praisal Practice (USPAP); 

�v��required 2-hour “Pennsylvania Mandated Law;” 

�v��and three electives: “Better Safe Than Sorry” of 5 hours; “The Appraiser As An Expert 
Witness” of 7 hours; and “Appraisal of Small Residential Income Properties” of 7 hours. 

can be taken to the County’s recycling center on Hilltop Rd in 
Leesport, PA.  

�x��There is a 6 - file-size box MAXIMUM per vehicle for this 
year’s document destruction event. 

Our event would not be possible without the generous donations 
from our event sponsors:  Door-To-Door Home Inspections, Inc., 
Robert Kearney, REALTOR with RE/MAX of Reading and River-
front Federal Credit Union. Also, a THANK YOU goes out to 
iGreen Electronics Recycling for collecting old electronics at our 
event. Please see our event flyer on our website to see if there is 
any fees for the electronic item you are bringing. Most items are 
free but items like CRT or Flat Panel TV and computer monitors 
do have a fee for recycling.  

Any questions regarding our event, please reach out to Kathy 
Stoica at kathys@realestateinberks.com or call the office at 610-
375-8458. 

�x��Manilla folders do NOT need 
to be shredded. Not only does 
this fill the truck up faster, but 
these folders CAN be reused. 

�x��Our vendor is only shredding 
PAPER, please remove all disks, 
large binder clips, and trash from 
the boxes. Paper clips and large 
binder clips can be reused. 

�x��Experts recommend keeping personal documentation, includ-
ing Forms W–2 and 1099, bank and brokerage statements, 
tuition payments and charitable donation receipts for up to 7 
years depending on how you file your taxes. Check with your 
accountant before destroying these items if you are unsure.  

�x��This is NOT a recycling event, items like newspapers, old 
homework papers, etc. should not be brought to this event and 

ELECTRONIC RECYCLING & DOCUMENT DESTRUCTION 
MAY 26, 2021 * 10 AM~1 PM 

*Or until trucks reach capacity 

mailto:kathys@realestateinberks.com
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$99 Club Investors  
$99.00 - $149.99 
annual minimum 

REALTORS® Political  Action Committee  

Thank You to all of our 2021 First QuarterInvestors! 
 

CRYSTAL 

Merlin Weaver 
Compass  

Real Estate 

Erica Ramus 
Ramus Realty Group 

Mark Mohn 
RE/MAX  of Reading 

�W�o���Ÿ�v�µ�u��‘R’ President’s Circle  
�¨�í�ì�U�ì�ì�ì���]�v�]�Ÿ���o���]�v�À���•�š�u���v�š�V���¨�ñ�U�ì�ì�ì 

to sustain (plus $2,000 President’s om 

���]�Œ���o�������}�v�š�Œ�]���µ�Ÿ�}�v�•�����v�v�µ���o�o�Ç�• 

Sterling ‘R’ Investor 
$1,000 annual minimum 

Crystal ‘R’ Investor 
�¨�î�U�ì�ì�ì���]�v�]�Ÿ���o���]�v�À���•�š�u���v�š�V 

$1,500 to sustain  

Mitch Darcourt 
Pagoda Realty & 

Property Management 

Capitol Club Investors  
$250.00 - $499.99 
annual minimum 

Sharon Kehres 
Daryl Tillman  
Realty Group 

Susan Fox-McFadden 
Keller Williams  

Platinum  

John “Jack” Evans 
Keller William 

Platinum Realty 

Tiffany Bingsley 
Commonwealth 

Real Estate 

Brad Weisman 
Keller Williams  

Platinum 

Jason Burkholder 
Weichert Realtors 
Welcome Home 

Dave Mattes 
RE/MAX of Reading 

Vicki 

Victoria Venezia 
RE/MAX of Reading 

Yohanny Baret Daryl Tillman Realty Group 
Rose Beck RE/MAX of Reading 
Sandra Bieber RE/MAX of Reading 
Joseph Bilek Compass Real Estate 
�<���Ÿ�������Œ�}�•�l���Ç �<���o�o���Œ���t�]�o�o�]���u�•���W�o���Ÿ�v�µ�u 
Jose Candelaria RE/MAX of Reading 
Pete Champagne ���}�o���Á���o�o�������v�l���Œ���Z���•�]�����v�Ÿ���o�����Œ�}�l���Œ���P�� 
Robin Clemons RE/MAX of Reading 
Susan Diguglielmo RE/MAX of Reading 
Eric Donahue RE/MAX of Reading 
Elizabeth Egner RE/MAX of Reading 
Bonnie Eshelman RE/MAX of Reading 
Bill Evans ���µ�•�Ÿ�v���Z�����o���W�Œ�}�•�U���Z�����>�d�K�Z�^ 
�d���Ç�o�}�Œ���&���Œ�Œ���« �<���o�o���Œ���t�]�o�o�]���u�•���W�o���Ÿ�v�µ�u 
�s���v�µ�•���&�]�}�Œ���À���v�Ÿ RE/MAX of Reading 
Ronald Flowers �<���o�o���Œ���t�]�o�o�]���u�•���W�o���Ÿ�v�µ�u 
�:�}���©�����&�Œ���Ç RE/MAX of Reading 
Jack Fry RE/MAX of Reading 
���v�P���o�}���'�]���v�v�}�« RE/MAX of Reading 
Collier Golden RE/MAX of Reading 
Kathleen Greiss RE/MAX of Reading 
�W���š�����'�µ�•�Ÿ�• Springer Realty Exton 
Jeroen Harmsen RE/MAX of Reading 
Donald Hutchison RE/MAX of Reading 
Rebecca Johnson RE/MAX of Reading 
Nancy Jones RE/MAX of Reading 
Bradford Kissam RE/MAX of Reading 
�W���š�Œ�]���]�����<�}�E�� RE/MAX of Reading 
�����Œ�Œ���v���<�}�•�Ÿ�À���o RE/MAX of Reading 
Gary Kubovcsak Assist2Sell Smart Choice Realty 
Barry Lausch Daryl Tillman Realty Group 
Diane Longacre Realty Wise 
Phil Macaronis RE/MAX of Reading 
Keith Malone RE/MAX of Reading 
Linda Manzella RE/MAX of Reading 
�D���o���v�]�����D���©���• RE/MAX of Reading 
Jim McHale RE/MAX of Reading 
Eric Miller RE/MAX of Reading 
Penny Noll RE/MAX of Reading 
Cynthia Oswald RE/MAX of Reading 
Mark Owens �<���o�o���Œ���t�]�o�o�]���u�•���W�o���Ÿ�v�µ�u 
Rochelle Owens �<���o�o���Œ���t�]�o�o�]���u�•���W�o���Ÿ�v�µ�u 
Patricia Rapposelli RE/MAX of Reading 
David Renninger RE/MAX of Reading 
Sharon Rohrbach RE/MAX of Reading 
Robert Schmitz �<���o�o���Œ���t�]�o�o�]���u�•���W�o���Ÿ�v�µ�u 
Mark Shanaman RE/MAX of Reading 
�:���+���^�]���Z���Œ John Monaghan Group Kutztown 
Christopher Smith Daryl Tillman Realty Group 
Patricia Smith RE/MAX of Reading 
Kevin Snyder RE/MAX of Reading 
Richard Sosa Springer Realty Exton 
�<���š�����^�š���+�Ç �<�t���W�o���Ÿ�v�µ�u���t�Ç�}�u�]�•�•�]�v�P 
Daryl Tillman Daryl Tillman Realty Group 
Lisa Tillman Daryl Tillman Realty Group 
Edward Tobias RE/MAX of Reading 
Angela Tolosky Weichert Realtors Neighborhood One 
Randy Weidner RE/MAX of Reading 
Chris Werner RE/MAX of Reading 
Gregory Werner RE/MAX of Reading 
���Œ�]�©�v���Ç���t�Z�]�ž�}�Œ�� Daryl Tillman Realty Group 
James Williams RE/MAX of Reading 

Tyler Miller 
Keller Williams  
Platinum Realty 

The purpose of RPAC is clear:  

Voluntary contributions made by  

REALTORS® are used  

to help elect candidates  

who understand and support their interests.   

Todd Sell 
Pagoda Realty & 

Property Management 
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Trying to buy a house in Berks County right now feels a lot like 
trying to find toilet paper felt a year ago. We have a housing 
shortage, particularly within the $200,000 to $250,000 range, 
which is what is most households around the median income 
in Berks can afford. You’ll be hard pressed to find a lot of 
homes in that price range if you hop onto the MLS, let alone 
new construction. Housing supply, particularly within this price 
range, hasn’t kept up. 
 
County officials have taken note of this problem. Progress on 
restoring passenger rail to Reading has the potential to turn 
Berks into a bedroom community, with access to millions of 
jobs opportunities in the City of Philadelphia. Recent economic 
development trends, like the logistic centers along I-78 or the 
Drexel University and Tower Health development, have county 
officials asking themselves: “where are people going to live?” 
Over the last year, the Reading-Berks Association of REAL-
TORS® has been at the forefront of discussions on this topic, 
trying to nail down the root causes of our housing shortage, 
and finding solutions through conversations with homebuilders 
and professional planners.  
 
Some of these problems are harder to solve than others. 
There’s very little R-BAR can do to bring down the cost of lum-
ber or alleviate the nationwide labor shortage the construction 
industry. But builders often cite the increased costs of doing 
business in Berks County compared to other counties, and 
that’s something we should be able to fix. 
Now, R-BAR is proposing the first of several changes which 

By John Savant, Director of Government and Community Affairs 
should help to level the playing field, 
starting with the way in which Berks 
County assesses subdivisions. Un-
der Pennsylvania tax law, the re-
cording of a subdivision plan alone 
is not enough to justify a reassessment on the land value of the 
subdivided property, but there’s plenty of gray area. The choice 
on when to reassess a subdivision is ultimately left up to the 
county. 
 
In Lehigh and Montgomery County, that reassessment is not 
conducted until the individual lot is sold, and a new deed is rec-
orded in the name of the buyer. Lancaster and Chester County 
will wait until construction is completed, and will reassess all the 
homes in a phase once they start getting sold. Berks, however, 
does things a little differently, sending an increased property tax 
bill to the builder as soon as any work starts anywhere within the 
entire subdivision. 
 
Take a recent 17-acre development in Berks. Prior to subdivision 
into residential 30 properties, the entire 17-acres of raw land was 
taxed at an assessed value of $45,000 in land value. Once the 
plan was approved, the builder was soon hit with a new tax bill of 
$35,000 in land value – per lot. That’s a 2300% increase in the 
annual taxes the builder pays. Meanwhile, a builder in Montgom-
ery County would never see that increased tax bill. 
 
It is hard to quantify the amount of development we missed out 
on due to changes like this, which were made years ago, likely to 
increase revenues in the short term. But builders frequently 
talked about the increased risk that comes with assessment in-
creases that come so early into the development process. In 
most cases, they can finish their development project quickly, 
only paying the increased rates for a year or two, but that in-
creased risk is something that must be accounted for when 
choosing how many projects to take on. Some new construction 
projects which were subdivided more than a decade ago had 
racked up more than $20,000 in property taxes before finally 
being developed and sold last year.  
 
The broken way in which we reassess subdivisions is not the 
only obstacle to new construction in Berks. It’s just one piece of 
the puzzle. As we continue to push ways to incentivize housing 
growth in Berks County, we should remember that every single 
little cost adds up. Improving this process is a small step towards 
making Berks County a bit more competitive with our neighbors.  

Assessing the problem with new construction  
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The R-BAR 5K committee wants to get a running start for this year’s 
fundraiser.  The first meeting is tentatively scheduled for  

May 10, 2021 at  NOON. Please reach out to  
Darren Kostival to find out how you can help  

now!  dkostival@goberkscounty.com 

REALTORS®:  
As an R-BAR REALTOR® Member 
you can download the digital app, and 
share both the digital and printed di-
rectories with your clients - offering 
them an instant list of contacts for their 
homeownership needs through our 
trusted affiliate supporters. 
 

 
Printed Guides 

will be available in late  

May, early June 2021 

or once all the ad space is 
claimed.  The App is LIVE and 

waiting for you to download.  Just 
search R-BAR Connect and 
download the directory now!  

Take a look at the basic listings 
and for any additional questions please reach out to  

info@RealEstateInBerks.com  or to place an ad immediately reach out to Michelle 
Cole at 971-205-5323 or email her at michelle@membermarketinginc.com             

Check it all out at MemberMarketingInc.com/r-bar-affiliates 

AFFILIATES : 
As an R-BAR Affiliate Member your company will 
be promoted in the R-BAR Affiliate Resource 
Guide. The guide is printed and will also be of-
fered as a digital app for Apple and Android us-
ers.  Your membership ensures a simple contact 
information listing will be included in both.  Please 
be sure to renew your 2021 membership in a 

timely manner to receive this benefit. 

mailto:dkostival@goberkscounty.com
mailto:info@RealEstateInBerks.com
mailto:michelle@membermarketinginc.com
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PLEASE NOTE: All events will be held unless 
cancellations are necessary to adhere to Covid-19 

restrictions and CDC Guidelines. 
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By:  James L. Goldsmith, Esquire  

The inspiration for some articles is an event, a lawsuit, a new 
form, a problem or a problem resolved.  In this article, I am most-
ly repeating previous advice for those who are repeating bad 
habits or for whom the advice did not stick! 
 
First on the list, do not meet with an investigator from the Com-
monwealth without first consulting your attorney.  The Bureau of 
Enforcement Investigation (BEI) investigates complaints levied 
against real estate licensees.  The investigation may lead to dis-
cipline by the Real Estate Commission that may take a form of 
substantial fines, suspension and even revocation of a real es-
tate license.  It’s no small matter!  You may feel no threat be-
cause these investigators generally are nice folk who want to 
complete their tasks and submit their reports to the prosecutors 
at the Bureau of Professional and Occupational Affairs.  You 
may, however, feel differently when they take the stand and testi-
fy against you.  The investigatory stage is the place to begin your 
defense even when you don’t perceive a threat. 
 
Number two on the list is be more specific in describing acreage.  
When a property is described merely by its address or tax num-
ber, there may be no recourse for the buyer when it turns out the 
actual conveyance is well under the acreage advertised.  Repre-
sentations, brochures, the MLS description and the like do not 
establish the quantum of land sold because the agreement 
makes clear (see paragraph 25) that it is the agreement alone 
that is binding.  So, if the agreement describes the property only 
as 123 Rural Rd., and regardless if a tax number is provided, the 
buyer may have no recourse when it is 20 acres and not the 30 
acres advertised.  Add to the description in the agreement 
“….consisting of no less than 30 acres; this representation to 
survive settlement.” 
 
Let’s stay with paragraph 25 of the agreement for the next tip.  
This provision precludes any promise or agreement between the 
parties that isn’t written into the agreement.  What other promises 
is the buyer relying on that should be in the agreement; that the 
sump pump was installed “just in case” and never has been acti-
vated by water infiltration?  That the solar panels are owned by 
the seller and included in the sale?  I’m sure you can think of 
plenty of examples of representations that should be spelled out 
in the agreement. 

 
This tip is brought to you buy the sellers’ market many of you 
are experiencing.  Don’t tell your buyers to waive contingencies.  
Yes, explain that in a competitive market there will be buyers 
who will take greater risk by waiving mortgage or inspection 
contingencies.  Explain the dangers of doing so and that since it 
is the buyer who will be accepting the risks it must be the buyer 
who elects waiver and not you. 
 
Now we go to listings.  When interviewing do you ask the seller 
to provide a recent mortgage statement, property tax records 
and the like?  Do you ask whether there are any other liens 
such as IRS liens, equity loans, judgments that may exist?  Its 
personal but it impacts your ability to sell and get paid! 
 
Do you review the seller disclosure?  Do so regardless of your 
representing the seller or buyer.  Are all sections complete?  
Are the “yes” explanations clear and unambiguous?   
 
Learn to count…..the days.  No, holidays and weekends are not 
exempt…they are days to be counted!  And when do we start 
counting?  When the agreement is signed…so that a day later 
we can say “one”, one day has passed! 
 
Lastly, for now, make good use of email.  So much of what you 
do is by oral communication, and most of that is via phone.  
Whether talking to your client or another agent, it is always ad-
visable to follow with a short confirming email.  “We discussed 
whether you wanted to bring a contractor to see if the past ter-
mite infestation noted has caused any structural damage.”  How 
else will you prove that you gave the advice? 
 

 
 

Copyright ©  
James L. Goldsmith,  

Esquire, 2020 
All Rights Reserved 
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The Reading-Berks Association of 
REALTORS® welcomes the following 
new members who recently complet-
ed New Member Orientation.  Con-
gratulations and best of luck as a 
member of the R-BAR family! 
 

  
Lora Evans 

Mortgage Originator 
Levans@Orrstown.com 
Orrstown.com/Lora-Evans 

1100 Berkshire Blvd., Suite 302, 
Wyomissing, PA 19610 

Cell: 610-698-6841  |  Fax: 717-754-0376 

Providing expertise and knowledge to each customer for over 24 years! 

Berkshire Hathaway HomeServices Homesale Realty: Lauren 
Coldren 
Century 21 Gold: Chris William Planer 
EXP Realty: Michael Lebron 
Iron Valley Realty Group – Berks County: Jesus Rodriguez 

Clean 

Advanced Water Resources, Inc.:     

Jaime Kirlin 

ALL-N-1 Chimney's & More:                 

Joshua Delmas 

Bachman’s Roofing, Building &             

Remodeling, Inc.: Matt Harter 

Lapp Gas Appliance: Jonas Stoltzfus 

Maple Crest Construction: Daniel Esh 

Miller Law Group, LLC.: Larry Miller, Jr. 

PuroClean of Northern Lancaster County: 

Ray Rutkowski 

The Real Estate Environmental Assess-

ments & Consulting Team (REEACT): Bob 

Hoeveler 

Reliable Moving: Joel Roth 

Sweet Water Woodworks, LLC: Jonas 

Stoltzfus 

Sunrise Restorations Insulation Contractor: 

Rick Barndt 

Wise Interiors: Lyndsey Hinkle 

Keller Williams Platinum Realty: Corinna Bortz, Jamie Geyer 
Re/Max of Reading: Teresa Hill, Fred Folk 
United Real Estate Strive 212: Jeffrey Wittig 
Weichert Realtors Welcome Home: Holly Emerick 
Weikel Realty Group LLC: Rebecca Quell 

Orientation & Induction class –New Members  

mailto:Levans@Orrstown.com
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FORE! 
Our Entertainment Committee has scheduled a Ladies Golf clinic this Spring and will take place in June at Manor Golf 
Course. The cost is $99 per person and space is limited. If you are interested in attending, please reach out to Deb 
Konowal, committee chair, at DebraK@stewartabstract.com with any questions or for instructions for how to sign-up. 
The clinic is scheduled for the following days, each session begins at 6PM at Manor Golf Course, located at 153 Bran 
Rd, Reading, PA 19608: 

Thursday, June 10 – Wine & Cheese Intro Event to Golf 
Thursday, June 17 – 1 Hour 20 Min. Lesson 
Thursday, June 24 – 1 Hour 20 Min. Lesson 

Thursday, July 1 – 1 Hour 20 Min. Lesson 

 

It is our hope that after the spring golf clinic we can have an  

ALL WOMEN’s team for our tournament this fall.  

 PLEASE NOTE: All events will be held unless cancellations are nec-
essary to adhere to Covid-19 restrictions and CDC Guidelines. 

mailto:DebraK@stewartabstract.com
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Postmaster -  Please deliver between May 10-14 

2201 Ridgewood Road, Suite 350 
Wyomissing, PA 19610 

610-375-8458 
www.RealEstateInBerks.com 

http://www.RealEstateInBerks.com

