Your Job at Settlement

By James L. Goldsmith, Esquire, Mette, Evans & Woodside Attorneys at Law

Settlement (or “closing” if you so choose) is the finish
line, the end. And as the Agreement of Sale says,
settlement is when the risk of loss passes to buyer. If the
house burns down one minute after settlement, it is the
buyer’s problem. Unlike fires, most potential problems
can be eliminated at the settlement table, if not before.

Some potential problems will be eliminated by the
title company. The Agreement of Sale says the title is
to be “marketable.” The title company is engaged to
determine that is so and also to guarantee that the
lender has a priority lien. Do not expect, however, the
title agent to determine whether a seller’s promises of
repair have been properly performed or completed.
Expect that the title company will be unaware of any
provisions other than standard pre-printed ones. It is up
to parties’ agents to determine that their client’s rights
and obligations have been satisfied. If the Agreement
obligates the seller to produce an approved septic
permit at settlement, someone needs to make sure this
condition is satisfied. I was involved in litigation once
where an agent was handed such a “septic” permit by
the seller. She diligently tucked the permit in the stack
of papers at settlement. When ultimately reviewed, the
permit made clear the approval for a holding tank and
not a septic tank! The problem should not have been
discovered after closing.

I, too, believe that it is the obligation of the agents to
review the deed being conveyed. I have seen deeds with
conveyances to tenants by the entireties (restricted to
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married couples) when the buyers were mother and
son! Yes, that is a problem.

While you are not required to be an expert on deeds, a
summary review is not that hard. If the buyer believes
she is acquiring three acres but the deed says one, that
is a problem. If the deed says that the seller is reserving
regress and egress over the property, there may be a
problem, depending on what was promised. Your job is
to read the deed and ask questions if there is anything
that strikes you as odd.

When I ask agents what their job at settlement is,

the typical answers I get are: making sure that the
parties bring their driver’s licenses, have wired funds
appropriately and carefully, accompanying buyers to
their pre-settlement walk-through, etc. Indeed these
are the typical things you do, but, you should also be on
the lookout for the atypical so they are caught before
settlement concludes.

It's amazing what can go wrong. I once was hired by a
seller, days after sale, who could not understand why
his settlement proceeds were about $10,000 lower than
what was estimated. I reviewed the settlement statement
that he had signed and noted a sale price $10k lower
than the agreed price! Can you believe no one caught
that at settlement!

Settlement should be a happy time. It is also the last
time you get to catch a problem.



The number one question we receive, especially close to dues time, is “What is the Association doing for me?” In
these next issues of Property Lines, we seek to answer that question for you by highlighting the offerings, benefits,
and differences in the local, state, and national REALTOR® Associations.

An Interview with PAR's 100th President - Al Perry

On February 1st, I had the privilege of interviewing our
100th PAR President, Al Perry. Al and I played a bit

of phone tag for a few days due to the fact that Al was
in the middle of attending PAR Business Meetings and
the swearing in ceremony for PAR’s Board of Directors
and new President. On Al's way out of Harrisburg,

he graciously pulled his car over to speak with me on
what I thought would be about a 10-15 minute phone
interview. One hour and 15 minutes later, I felt a strong
connection to a man that was more than willing to
share his background, his strong passion for family, his
commitment to the community and his desire to be an
advocate and public servant for his PAR membership.

CS: Tell me a little bit about Al Perry.

AP: I grew up in Philadelphia. My mother was
widowed when I was 6 years old. She decided to
become a Real Estate Agent for a local Independent
Brokerage where I spent a lot of my early life. My
mother would bring me into the office and take me on
showings so I grew up within the industry. My mother
passed away in 2020 after a 43 career in real estate. I
became a licensed Realtor in 1996 and received my
Broker’s license in 2006. I have served as the President
of my local broker council and President of the Greater
Philadelphia Assoc of Realtors in both 2005 and

2009. During my first term, I think I was the youngest
GPAR President at age 34. That has since changed.

I'm married since 2001 and have 3 children, aged
16,12,and 3 and I was lucky to have all of them attend
the swearing in ceremony with me. I currently live

in Ridley Park and am the Broker/Owner at Century
21 Advantage Gold. We have 8 offices in the greater
Philadelphia area and one office in Cherry Hill, New
Jersey. I'm involved in many community mastermind
groups because I value the importance of sharing
experiences.

CS: What made you aspire to be PAR President

AP: 'm not sure if I really ever aspired to be PAR
president. I don't love being in the spotlight. I'm more
of a behind the scenes worker bee type but the real
estate industry has been good to me and my family
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By Craig Stringer, REALTOR?®, Pagoda Realty
and I felt the need to give back. I'm driven to protect
property owner rights and further the integrity of our
industry. I've always been told that I have the ability to
bring people together and I know my experience can
make a difference. I've met so many wonderful people
in this industry and I am amazed at the acts of kindness
Realtors do, especially when no one is looking. It really
is an amazing group of people. I take the time to listen
to people because it’s really all about the stories.

CS: In your opinion, what are the 3 most important
things PAR does?

AP: First is advocacy. We are the boots on the ground
for Realtors. We deal with a constant filtration of issues
ranging from property owner rights to Realtor rights
and we have to sift through any and all issues to protect
those rights. Sometimes we are playing offense and
sometimes we are playing defense but we are constantly
filtering. One of the biggest accomplishments in recent
months was our role in helping with the passing of
House Bill 1342 which now recognizes 1031 Exchanges
in Pennsylvania.

Second is Professional Standards and the management
of our code of ethics which is a mechanism to hold
membership accountable to not only their fellow
Realtors but also to the general public. Preserving the
integrity of our industry is a huge part of what PAR
does.

Third is community. PAR creates a network among
peers. With the help of the local associations, it brings
relationships to a community level. We really want to
know who our 39,000 members are. What are their
needs? What are their struggles? How can we help?
Are they involved at a local, state or national level? If
no, why not?

CS: Well that is a great segway to my last question. How
do you recommend one gets involved in PAR?

AP: Your local association is the conduit to the State
level. If you get involved in your local association

and express interest, you will be noticed. It all starts
at the local level. There is always encouragement to




get involved at higher levels once your commitment
to the local level is proven. There are also quarterly
business meetings in Harrisburg. This year they occur
in January, June and September with the 4th one
being Triple play which usually occurs in December.
Business meetings as well as committee meetings are
open to membership unless the committees need to
go into executive session when of course, they are
closed to non-committee members. There is also great
information on our PAR website parealtors.org. To
see what is really going on you should visit the Just
Listed blog at www.parealtors.org/blog/. We are also
developing a member engagement group to encourage
development and engagement on a more specific level.
This page allows members to sign on to discussion
platforms within the following categories: Young
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Professionals, Property Management, Commercial
Real Estate and Appraisers. We want to create a forum
where we can hear from these specific areas of real
estate so we can improve things like PAR forms and
create a more cohesive industry with information
from industry experts. Visit that part of our site at
www.parealtors.org/advisory-groups. That area of our
website is still under a bit of construction but we plan
on rolling that out in April.

*This was not the entire interview and much of my
questions and Al’s responses are paraphrased.
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something in between. Connect with your local home . -
lending expert to get started today! -

484-333-2218
melody.ficarro@northpointe.com
northpointe.com/melody-ficarro

Melody Ficarro

Loan Officer NMLS# 723286

This is not a commitment to lend. All loans subject to credit review and approval. - - ! e

2023 - A Look Forward

As everyone is aware, 2022 was a rough year for
homebuyers. Prices shot up and so did interest rates.
These factors lead to many buyers either not having the
buying power they wanted or being priced out of the
market.

Many factors lead to this happening. Most notably the
Fed’s fight against inflation and the inventory shortage.
These factors saw rates on new mortgage loans
skyrocket from historically low levels in the 2-3% range
all the way to nearly 8% in the matter of 3 months.

This made everything grind down to nearly a halt.
Fortunately, there is a bright light, and the end of this
saga appears to be on the horizon.

Recently rates have been rebounding and seem to have
been trending downward since November. Rates now

average in the 6% range. And while this is a positive
e
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By Brian Conner, Contour Mortgage
step, it is still nowhere near the 2-3% range previously
seen. In fact, 'm not sure what will get us all the way
back to level. But several things have happened in the
meantime to try and bridge the gap. Home builders
have tried to increase production levels to help with
inventory. The spring market is also upon us, which
should help with inventory as well. Lenders are also
trying to assist with different options for the buyers.
New products not completely dependent on rate are
rolling out.

When you add all of these things up I believe we are
pointed in a positive direction and 2023 is shaping up to
be much brighter than 2022. Let’s look at 2022 as it is in
our “rearview mirror” and that we will not have another
year like that. Buyer confidence is coming back and is a
good thing for all of us involved!



REALT@LR®

As we all know, strange things can happen at showings.
Here are two Realtor life adventures that are examples
of these bad experiences:

This happened about 10 or more years ago. Because the
subject matter is a bit weird, I will not give the name of
the R-BAR agent involved. It is, however, a great story,
and here it is, in the agent’s own words:

It was a Sunday, a snowy Sunday, and I was meeting

a family of five with very small children. They were
meeting me after church to look at a house in the
Heidelberg area. I got there a little bit early, knocked

on the door. The homeowner answered and I went into
the house and I was talking to the homeowner. The wife
was in the kitchen cooking something, and the husband
was in the living room. While we spoke, I had my back
towards a TV that he was watching. Next thing you
know, I'm noticing some strange sounds coming out

of the TV. Moaning, groaning, things like that. I turn
around and the husband has hard-core porn on the

TV as he’s talking to me. I kind of panicked, because I
know my young family is coming from church to view
this house, and I certainly don’t want the young kids
exposed to this. I excused myself and headed out to the
driveway to intercept the buyers as they were ready to
come into the house. Luckily, I was able to talk to the
husband/buyer, and tell him what was going on, so only
he came into the home. By the time I got into the home,
the homeowner had turned the TV off, thank goodness.
The homeowner stayed in the home as we toured it. We
went into all the rooms, saw the house, and finished

up by walking into the basement. It was a newer home,
and the basement was large and completely empty,
except for a large pile of something in the middle of

the basement. I walked up to it and looked it over, & I
noticed that it was a pile about 3 feet tall and 3 feet wide
completely composed of VHS tapes...of porn. &)

(The agent ended his story there. No word on whether
those buyers bought that house, but I believe that he
certainly took very resourceful action. =)

That cannot be said for this story:
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By Lorrayne Klahr

REALTOR®, RE/MAX of Reading
I had a buyer who had seen several houses with me,

and I knew that this woman did not like snakes. But
how do we know, really, what is in a property that is not
our listing? On this day, we went into the home, which
was an old semi on Oley Turnpike Rd, just oft 422. It
was tenant-occupied, and we, as agents who are going
to show a property, can only hope that the tenant was
notified, right? My showing had been confirmed, so I
rang the bell, then I knocked, waited a bit, but nobody
came to the door. I got the key from the lockbox and
we entered. In the living room were a few terrariums
and there was a big iguana in each one. My buyer is
getting stressed out and was reluctant to continue, but
I encouraged her to see the upstairs. Oh, that was a bad
decision. We got to the second floor, and there were
several more cages/terrariums, and these contained
snakes...big snakes! Holy mackerel. he buyer kind

of cried out, and I said “okay, we better leave, I'm so
sorry. As we turned to leave, the tenant walked into
the bedroom where we were standing, and he was
completely nude, leaned against the doorframe and
said, “May I help you?” It was a kind of defiant thing
for him to do, so I looked him in the eye (trying to look
nowhere else) and told him I was showing the property,
could he please put some clothes on? and meanwhile
my buyer was practically freaking out. The tenant
disappeared for a moment, came back to where we
were, and he was wearing only a tiny pair of cut-offs. I
told him that we were going to leave, sorry, thanks, and
good-bye. By this time my buyer was probably close to
fainting, and as we went down the stairs, she held onto
the railing with both hands. She eventually did buy a
house from me (not THAT one!), and we often sort-of-
laughed when we remembered that horrifying day of
reptiles and very creepy tenant.

Hoping that you all have good showings in the months
to come (nothing too startling)...and have a happy
and profitable spring market. If, however, you have
any crazy real estate stories, please let me know. These

aAn

things are bad to experience but fun to read. ©




tow Is Your Brand?

Potential clients research portfolios of past work to pre-qualify a Real
Estate agent. That's a big part of an agent's "brand."”

Today's listing helps secure future listings. .
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flash!

Floor Plans are the second
most important visual tool
after photos.

Houses with AERIALS sell 68%

faster. 1 go a step further and
help you market the location. 360 Virtual Tours help buyers understand a

And my aerials are always free! property and reduces unnecessary walk-

throughs. Important as we approach winter.
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PURCHASING YOUR FIRST HOME

Don't be intimidated by the mortgage process. At Fulton Mortgage
Company, we have many different options for first-time homebuyers.

* Low down payment programs

government loans
programs
and grants available

exclusive program

* HomeReady® Mortgage Plus’

Marlene Schwoyer
EVP/Regional Sales Manager
NMLS #: 528199

610.898.8325

mschwoyer@fultonmortgagecompany.com

Ean Kofsky
Senior Mortgage Loan Officer
NMLS #: 467643

610.898.8306

ekofsky@fultonmortgagecompany.com

EQUAL HOUSING
LENDER

* State and Local housing finance agency

* Closing cost and down payment assistance loans

* Federal Housing Administration (FHA),
U.S. Department of Veterans Affairs (VA)
and U.S. Department of Agriculture (USDA)

Fulton FORWARD"”

Learn more about how Fulton Mortgage

Company is making communities better

through housing assistance programs

* Homebuyer Advantage Plus® Mortgage, our

* Fulton Bank Community Combo product

that you can afford.

John Schmoyer
VP/Senior Mortgage Loan Officer
NMLS #: 528198

610.898.8330

jschmoyer@fultonmortgagecompany.com

Jaime Walter
Mortgage Loan Officer
NMLS #: 615674

610.898.8350

jwalter@fultonmortgagecompany.com

FultenMOrtgagecompany

A Division of

Fulton Bank, N.A.

fultonbank.com/mortgage

Fulton Bank, N.A. Member FDIC. Subject to credit approval. Subject to FHA/VA/USDA approval. Other conditions may apply. 'HomeReady is a
registered trademark of Fannie Mae. Fulton Bank and Fulton Mortgage Company are not affiliated with Fannie Mae. Fulton Bank and Fulton Mortgage
Company are not endorsed, sponsored by or affiliated with any of the third party entities mentioned.

and other products and services at
fultonbank.com/fultonforward

Having the option of choosing from so many mortgage products means that you
have a great opportunity to buy the home you want, with monthly payments

Brenda Baer-Edsall
Mortgage Sales Manager
NMLS #: 535322

610.898.8319

bbaeredsall@fultonmortgagecompany.com
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Step Up Your Success with These Time-Savers
Time is money—and finding ways to shave precious to 25 different Hot Sheets bI‘ ight

moments off your daily tasks can boost your overall at a time! Learn how to get MLS
success. Bright MLS is here to help. With Bright’s started at BrightMLS.com/
industry-leading tools and resources at your fingertips ~ HotSheet

and a few time-saving tips on your side, you'll make

, Streamline Rental Applications
every minute count.

The rental market is booming right now, and that makes

List at the Speed of Bright it a great time to pay extra attention to the rental side of
Did you know that Listing Assistant offers fast selection  your business. Through RentSpree, you can add rental
to make it quick and easy to add rooms, amenities, applications to your listings with just one click. Share
flooring types, and many other details about your the link on your website and social media platforms to
listing? Start a listing, add the tax record and any give interested applicants quick and easy access to the

previous listings, and your listing can be 60% complete  application. Learn more at BrightMLS.com/Rentspree
before you even start manually entering information!
Learn more at BrightMLS.com/ListingAssistant Get the Most Out of Your Bright Subscription

Get Quick Insights into Your Local Market Are you using all the tools and resources Bright
Theres always time to brush up on market activity provides to enhance your real estate business? Visit
. . . BrightMLS.com/Benefits to learn about everything
in your area. Bright keeps you informed and up to _

speed by delivering weekly market stats and monthly Bright can do for you.

market reports directly to your inbox. Take a moment
to set up your Hot Sheets, and consider adding new
markets that may have captured your attention amid
the recent market shifts. Bright allows you to save up

Need help? Schedule a one-on-one training session with
one of our Customer Success Coaches at BrightMLS.

com/OfficeHours or register for an informative webinar
at BrightMLS.com/Education.

A Reputation Built Upcoming R-BAR Events brightm.s

T on Education Feb. 22 - How is Your -
o " Integrity, and 0\,{er *Branding? Lunch & Learn Kickstart
a”(/‘fp 50 IYEears of Corr;:bmed your
APPRAISAL Services Xperience, tor Feb. 27 - Easter Baskets .
Q:gﬁtg l&glsfv}-ce for Berks begins online
B presence
Steve C. Jamison, RAA Michael Zettlemoyer Mar. 29 - Pr.eCIsmn with
Bachelor of Science PA State Certified Sales - Maklng Sure
Real Estate - Penn State University Residential Appraiser Every Lead, Phone Call Sphere Pro

and Referral Counts
Lunch & Learn

How much is your
Mar. 29 - Easter
home Worth? Baskets Due

*Apr. 22 - Great
American Clean-Up

*Apr. 25 - Habitat for
Humanity Bird House
Challenge

BrightMLS.com/SpherePro
Call 610-916-7507 or email sjamison@comcast.net * May 4 - RPAC Grand Slam i
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Why Reading, Why Now?

For many of us who grew up in this area, Reading was
a wonderful place to live. Everyone took care of their
homes, and our Downtown resembled a place in a
Hallmark movie.

There is no doubt Reading has gone through a rough
patch, well, maybe a real rough patch! But the sun

is once again shining in the City of Reading. As
REALTORS®, it is important to get to know Reading
again, for starters, because of the few hundred homes
that are currently on the market, more than half are in
the City.

So take a walk Downtown and look at some very
positive selling points. The obvious gem...Alvernia!
When President Loyack paid a visit to the Downtown,
and saw the potential, things definitely started to
change. Alvernia joined RACC and Albright as city
residents, and as a wise man once said “..there’s nothing
wrong with Reading that a couple hundred college kids
can't fix,” and so it began.

For the few loyal Downtown businesses that made it
through the pandemic, the sun was definitely shining.
The sudden influx of many college students has

Tompkins offers numerous
options for the first time home buyer or the
seasoned homeowner that include

Contact a Tompkins Mortgage Advisor at 866-466-3601

TOMPKINS #%

888-273-3210 | TompkinsBank.com

'EQUAL HOUSING
Member FDIC LENDER

By Cindy Castner, REALTOR®, Pagoda Realty
Downtown Reading swirling with activity. While on
Penn St., you will probably run into the Downtown
Ambassadors, who are there to help with any questions,
directions, or recommendations.

There’s the fantastic DoubleTree Hotel at 7th and Penn,
offering a great place to stop in, have a drink and a bite
to eat, enjoy lunch or dinner, or spend the night.

The Santander Arena offers shows to suit every taste.
We have seen nationally known performers, great ice
hockey, and high school basketball play-ofts, all in the

same arena.

And at the top of Penn St. is the grand lady of them

all, City Park. A sprawling taste of nature in an urban
setting, City Park offers concerts and playgrounds and
many events as well. It is a very welcoming park that has
hosted bike races and cultural events and even a lantern
parade. And most importantly, City Park is home to a
beautiful Memorial Grove, to honor those who have
given their lives for our freedom.

Further up the hill, in great majesty, sits the Pagoda, just
one of the many historic anchors for our Community.

And speaking of History, the Berks History Center is in
the middle of Centre Park, a beautiful area filled with
architectural wonders.

As you can see, there is much to enjoy in the City of
Reading, a City on the verge of great things. So put
aside all the negative hype that surrounds the City, (yes
the City has problems as do most cities) and focus on
some of the wonderful and historic sites to be enjoyed.

As Reading approaches its 275th Birthday, it is up to us,
as REALTORS?, to help sell all the good that is Reading!

Until next time!

REdgy,,

f . The R-BAR Care Board of Directors is
; )3?‘? ! looking to grow and expand its benefit
R-BAR CARE for members.

We are looking for new leaders to assist

in broadening our reach. Interested?
Contact Brittney Baker Shurr at
Brittney@RealEstateInBerks.com

R-BAR Cire 1s 4 BeNevoLeNT FUND THAT R-BAR CREATED IN ORDER T PROVIDE EMERGENCY FINANCIAL

ASSISTANCE TO MEMBERS, PAST MEMBERS, AND K-BA'R EMPLOYEES SHOULD THEY ENCOUNTER FINANCIAL

CATASTROPHIC HARDSHIPS BEYOND THEIR CONTROL.
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Loans to Gl.lild

fit their lives mortgage

Conventional Jumbo
e Credit scores as low as 620 e Credit scores as low as 660
e Upto 97% loan-to-value e Upto 90% loan-to-value with no Ml
e Primary residence, vacation home and invest- e Loan amounts up to $3M
ment property options e Primary residence, second homes and invest-
ment property options
e Purchase, rate and term and cash-out refinances

VA & USDA

e Credit scores as low as 540
100% financing available

e Interest-only and Non-warrantable
condo options

Alternative options

FHA e Down payment assistance
) Manufactured homes
e Credit scores as low as 540* Renovation loans, including FHA 203(k) and
e Upto 96.5% loan-to-value FNMA HomeStyle Renovation
e FHA-approved condos; including Energy efficiency programs
single unit approvals StrongStart program
Bridge loans
Lock and Shop
GreenSmart Advantage program

Ready to talk?
Let’s get your client closer to home.

Jeff Weeber Tanya Mace Tina Gring
Senior Loan Officer Branch Manager/Sr. Loan Officer Senior Loan Officer
NMLS# 136271 NMLS# 615769 NMLS# 98983
Licensed in PA Licensed in PA, FL, NJ Licensed in PA
M: 610.780.9134 M: 610.587.2388 M: 610.207.4055

0:484.713.1850 | 2208 Quarry Drive, Suite 205 | West Lawn, PA 19609

Licensed by the N.J. Department of Banking and Insurance. Guild Mortgage Company; NMLS #3274; Equal Housing Opportunity; www.nmlsconsumeraccess.org. For more licensing
information, please visit https:/www.guildmortgage.com/licensing.All information, loan programs & interest rates are subject to change without notice. All loans subject to underwriter
approval. Terms and conditions apply. Always consult an accountant or tax advisor for full eligibility requirements on tax deduction. *Credit scores for FHA loans from 540-579 have a
maximum loan-to-value of 90%. Guild Mortgage is not affiliated with Reading-Berks Association of REALTORS®.
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2201 Ridgewood Road, Suite 350
Wyomissing, PA 19610
610-375-8458
www.RealEstateInBerks.com

POSTMASTER- PLEASE DELIVER BETWEEN February 15- 24

November - Janaary R-BAR Happrenings

$99 RPAC Reception - Jeec SIISEREEIUSCaECIES
= = A Ffromi By Lisa Sturtevant
Bright MLS Chief Economist

THE CHILDREN'S HOME OF READING YOUTH & FAMILY SERVICES
buildingkidslives.org
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